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COMPANY PROFILE

Entrepreneurial mission to Slovenia 
	 COMPANY (COMPANY NAME)
GIARETTA ITALIA SRL

	ADDRESS
VIALE EUROPA, 28

	ZIP CODE

36020 
	CITY
POVE DEL GRAPPA (VI) – ITALY

	PHONE NUMBER

+39.0424.808341
	FAX

+39.0424.808755
	E-MAIL

welcome@giarettaitalia.it
	HOME-PAGE 

www.giarettaitalia.it


1. MARKET SEGMENT:

	( TEXTILE/CLOTHES
X AGROINDUSTRY
( WOOD/PAPER INDUSTRY
( INDUSTRIAL MACHINERY

X AGROFOOD INDUSTRY
( INFORMATION TECHNOLOGY

( ELECTRONICAL
METALMECHANICAL INDUSTRY
( PHARMACEUTICS AND CHEMISTRY INDUSTRY

( OTHER (pls. specify)…………………………………………..………………………………………




2. AREA OF ACTIVITY: EUROPE – NORTH OF AFRICA / MAGHREB
3. DESCRIPTION OF PRODUCT/SERVICE AND ITS APPLICATIONS THAT YOU ARE INTERESTED TO SELL AND/OR BUY LOCALLY. (Specify if you are interested to sell and/or buy in Slovenia).

	OUR COMPANY IS INTERESTED TO SELL ITS PRODUCTS AND SERVICES IN SLOVENIA.
Giaretta Italia is specialized in supplying and installing special and acid-proof coatings and floorings for the entire industrial and food-processing segment, as well as for urban and commercial areas.

 


4. DETAILED DESCRIPTION OF PRODUCT/SERVICE (with customs codes - HS)
	Unglazed Ceramic Flags, Stoneware
	69079020

	Other Sanitary Ware and Parts Thereof, of Iron or Steel
	73249000

	Adhesives Based On Rubber or Plastics
	35069100

	
	

	
	


TARGET USER INDUSTRY/ END CUSTOMER

	ALL COMPANIES PRUDUCE, TRANSFORM AND WORK WITH FOODS AND BEVERAGES



5. COMPANY DATA (optional):

	ESTABLISHED: 1985
	TOTAL EMPLOYEES: 25

	ANNUAL TURNOVER (million €): 7
	


6. SHORT COMPANY PROFILE (you can add a description of the strengths/advantages of your company and products):

	The Giaretta Italia acid-proof klinker flooring is designed for the food-processing industry where operating safety, hygiene, regulatory compliance and, especially, resistance and long lifetime are required.

The Giaretta Italia acid-proof flooring materials and installation system comply with all the safety, resistance and mechanical, chemical and thermal stress parameters required by the food-processing industry.
The competence of the Giaretta Italia Industrial Team finds its maximum expression in its direct relationship with customers who are supported right from the design stage, including choosing materials and deciding on the type of installation, up to the installation phase of realisation and regulatory and functional testing of the project. The objective remains customer satisfaction and excellent result.




7.
TRADING PROFILE

main competitiveness factors are:

( Design
(  Price/Quality
X Quality
(  Image

( Tecnological level
X  Products range
X Others (pls. specify):
- QUALIFIED AND SPECIALIZED INSTALLATION SERVICES OF PRODUCTS

- “TURNKEY” FORMULA

Main products and main export country

	MAIN PRODUCTS: ACID-PROOF KLINKER TILES, FLORINGS AND COVERINGS; COMPLETE RANGE OF SPECIAL PIECES; STAINLESS STEEL DRAINAGE SYSTEMS; ADHESIVES AND GROUTINGS PRODUCTS.
MAIN EXPORT COUNTRIES: ITALY, EUROPE, NORTH OF AFRICA / MAGHREB



Main competitors

	


Main customers (list the most important of your actual customers or possible customers that could be an example of which types of company you are interested to meet in the b2b)

	PASTA BARILLA, ALTHEA, VINACOPER, BIRRA PERONI, HEINEKEN, DREHER, MORETTI, ACQUE GAUDIANELLO, ULIVETO, ROCCHETTA, VALFRUTTA, LA DORIA, ANNALISA, CASA VINICOLA ZONIN, ETC…



Main type of existing distribution on market:

x Direct sales
( Franchising

( Agent / distributors
( Joint venture

( Inside sales department 
( Others (pls. specify) 

( Licence agreement
COLLABORATIONS WITH OTHER COMPANIES THAT WORKS ON FOOD-PROCESSING INDUSTRIES BUT SELL OTHER KINDS OF PRODUCTS (I.E. COMPANIES THAT SELL AND INSTALL COOLING CELLS, PROCESSING PLANTS ETC...)

8. TRADE WITH FOREIGN COMPANIES ON MARKET

Any partnership agreement with foreign companies?

( Yes

X No
Which kind of partnership?
	
	Name
	Period of time
	City
	Country

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	


9.
FOREIGN LANGUAGES spoken:

	ITALIAN, ENGLISH, FRENCH, GERMAN, SPANISH


10. REQUESTED TYPE OF PARTNERSHIP:

( Agent/Representative
( Importer/Distributor

X Buyer

( Others (pls. specify): 

11. DESCRIBE TYPE OF PARTNERSHIP YOU REQUIRE FROM FOREIGN PARTNER

	DIRECT NEGOTIATIONS WITH COMPANIES THAT ARE INTERESTED IN OUR PRODUCTS AND SERVICES




12. ADDITIONAL INFORMATION AND NOTES

	THE PROXIMITY TO SLOVENIA PERMITS TO OUR COMPANY A QUICK AND EFFECTIVE ACTION BOTH IN THE FIRST TECHNICAL AND ASSESSMENTS VISITS EITHER IN THE FOLLOWIG STAGES OF INSTALLATION AND SERVICE IN THE YARD.



ENCLOSED
Do you have any brochure in Italian and/or English languages to send?
( ) PRICE LIST         (X) ITALIAN     ( ) ENGLISH    ( )  OTHER
Si prega di compilare e rispedire il documento in formato elettronico all’indirizzo di posta elettronica: reina.manuela@mi.camcom.it    all’attenzione di Manuela Reina.

Le informazioni potranno essere diffuse tra le imprese straniere per valutare da subito le opportunità di business e definire con anticipo l’agenda degli incontri con le stesse.
Via Camperio 1 ( 20123 Milano ( Tel. 02.8515.5203 ( Fax 02.8515.5227 – 5394

E-mail: reina.manuela@mi.camcom.it ( www.promos-milano.com

